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Geek Media Online Communication Ltd ("Geekmedia"), the leading tech media 
company in Israel, is excited to offer you a detailed data intelligence report 
focused on the Israeli ecosystem.

Geekmedia retains all rights to its database and to any of the information 
provided as part of this report and any rights related thereto. Nothing herein 
shall derogate from Geekmedia's right to continue using such information 
in any way. This report is protected by copyright law and no portion of this 
report may be photocopied, reproduced, or scanned into an electronic system 
or transmitted, forwarded, or distributed in any way without prior consent of 
Geekmedia.

The information contained in this report is derived from carefully selected 
sources we believe are reasonable, including without limitation, a database 
aggregated by Geekmedia. We do not guarantee its accuracy, reliability, 
or completeness and nothing in this report shall be construed to be a 
representation of such a guarantee. Geekmedia accepts no responsibility for 
any liability arising from use of this report or its contents and nothing herein 
shall constitute or be construed as an offering of financial instruments, or as 
investment advice or recommendations by Geekmedia of an investment or 
business strategy.

This report contains forward-looking statements, including but not limited to 
comments regarding predictions. Forward-looking statements address future 
events and conditions and therefore involve inherent risks and uncertainties. 
We assume no liability for any such statements or for their interpretation, nor 
do we assume liability for future uses of information contained in this report 
or whatever actions you may take as a result of having been exposed to such 
information. Any advice received via this report should not be relied upon for 
personal, legal, or financial decisions and you should consult an appropriate 
professional for specific advice tailored to your situation.
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Executive Summary 

M&As

M&As & IPOs  Sum of investments trends 
in H1 2017

sectOr trends

PrOMIsIng sectOrs

IPOs

Seed
grew

Series A
declined

Growth 
grew a lot

What led to the Growth 
stage rise?

 Israeli investment from 
H2 2015-H1 2017

Cyber security

Analytics Life sciences

Fintech
The constantly improving cyber threats and an increase in 
the number of platforms to be protected caused investors 
to continue to throw their money at this sector. Israeli cyber 
security startups raised $434M in 28 rounds in H1 2017. 
This is a 25% increase in the sum of investments, but the 
number of rounds remained similar. Four startups were 
sold for $272M. All this is a testament to the strength of this 
sector in Israel.

The Israeli fintech sector showed a drastic decline in H1 
2017. Specifically, there was a 35% decline in the number 
of funding rounds and a 62% decline in the sum of capital 
raised. This is surprising given the sector’s success in the 
last couple of years. What started out as a 90 startup 
sector grew to more than 500 fintech startups, which have 
collectively raised at least $650M to date. This is probably 
due to market saturation.

Similar to the rest of the world, this sector entices VCs, 
corporations, and government organizations to invest 
substantial sums of money in it. Israeli life sciences startups 
raised $473M in 37 rounds in H1 2017. Medical devices and 
pharmaceuticals were the most prominent segments of this 
sector.

Over the last decade, organizations have gradually realized 
the importance of data analysis for making informed 
decisions. In the past six months, there has been a 
significant increase in money flowing into Israeli analytics 
startups. These startups have raised $355M in 22 rounds in 
H1 2017, a 62% increase in comparison to H2 2016.

1.  
In comparison to the US and Europe, 
the valuations of Israeli startups are 
significantly lower.

2. 
Israeli growth stage startups require far 
less capital than growth stages abroad.

3.  
Operating costs in Israel are much lower 
than in other westren countries. Money 
invested in Israeli startups can produce 
larger output.

1.6

1.6

H2 2016

H1 2017

31

37

H1 2016 44 3.2

Sum of M&As [$BB]Number of M&As [units]

We see stagnation in M&As as part of a general trend 
of decline in recent years. This happened along with an 
increase in growth rounds and IPOs due to a number of 
reasons: It's harder in the current climate for startups to 
sell their companies at high prices through M&As given 
the high valuations bubble. Startups want to continue to 
grow and expand independently. The spike in IPOs also 
shows that the market is riper and more stable, allowing 
startups to give some liquidation to investors.

Number of IPOs [units]

12 3 6
2016 H1 20172015

Cryptocurrencies 
(Blockchain)

Industrial  
IoT

Cyber  
IoT

Agritech

In 2013, the value of all the 
Bitcoins in the world passed 
the $1B mark. In addition 
to all the excitement about 
Bitcoin and Ethereum, 
we’re also witnessing the 
explosion of new Tokens 
and Initial Coin Offerings 
(ICOs). These tools are 
potentially disrupting VCs 
and other business models 
in 2017.

The next industrial 
revolution is upon us. 
Industrial IoT is made 
possible by connecting 
industrial and infrastructure 
systems that until now have 
been "stupid" to a more 
connected and advanced 
world. This will enable a 
wide range of functions that 
have been performed in 
an unfavorable manner to 
date.

The growing trend of 
purchasing and developing 
smart products (from 
autonomous cars, smart 
assistants, etc.) creates the 
risk that hackers will  exploit 
component and code 
vulnerabilities of various 
IoT devices. In the wake of 
these new vulnerabilities, 
there is a need for specific 
technological innovations 
in the cyber security IoT 
domain.

In a world suffering from
water and food shortage,
there is an increasing
interest in agritech. The 
ability to collect
data in real time, analyze
it quickly, and gain insights
into how to handle crops
and fields means significant
savings, better decision 
making and products. 
Investors see its great 
potential and are beginning 
to put their capital in it.

Has declined globally, and stagnated 
in Israel (+2% CAGR H2 2015- H1 2017)

Has risen globally and in Israel

+16%

2.32

1.38

H1 
2016

H2 
2015

H2 
2016

H1 
2017

1.85
2.17

Sum of 
investments 
[$BB]

Sum of 
investments 
CAGR*

Sum of investments

Number of investments

Slight drop in 
the number of 
investments

Seed and growth 
rounds will grow in 
number and amount

Significant rise 
in the amount of 
money invested

Series A rounds will 
continue to decline in 
number and amount

trends And 
PredIctIOns
During the next 
six months

* CAGR: Compound AnnuAl GRowtH RAte
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IntroductionAbout Geektime

11

Geektime is the largest international tech blog located outside the US, 
focusing on global innovation and highlighting startups from across 
the world. Geektime uncovers news from around the globe in English 
(Geektime.com), Vietnamese (Geektime.vn) and Hebrew (Geektime.co.il).

In addition to our in-house content, Geektime has a large startup 
contributor network of 2,000 opinion leaders from around the world. Our 
sites are a crucial means of exposure for non-US-based startups, which 
comprise some 80% of the global startup market. We are their primary 
voice to investors, entrepreneurs, fellow geeks and tech enthusiasts, 
helping them cut through regional boundaries and compete in the global 
marketplace.

Since March 2009, Geektime has engaged the startup and technology 
world by providing them with their daily fix of news, updates, and articles 
on various topics in technology; quickly becoming a withdrawal-inducing 
morning, afternoon and evening vice for its readers; even trumping coffee 
in many independent studies as the first thing tech inclined individuals 
must have before starting off their workday. Geektime boasts a reader 
base of more than 2,000,000 unique visitors a month around the world. 
These are die-hard tech lovers who know their startups, devices, and new 
technologies — and Geektime is their trusted source for everything tech.

Beyond covering the technology sphere, Geektime, based in Tel Aviv, 
Israel, also produces and hosts many of Israel’s leading tech events, 
providing front and center media coverage of the latest and greatest 
coming out of the Israeli startup, IT, and entrepreneurship scenes.
Geektime also has offices in NY, Vietnam, and is constantly expanding to 
new startup ecosystems.

Our Business Intelligence department is a unique team 
that focuses on data intelligence and analytics, with 
deep understanding and familiarity of both high-tech 
and startup industries worldwide. Our team of experts 
is a combination of engineers, economists, analysts, and 
lawyers.

The first half of 2017 showed moderate growth overall in Israel. There are 
many reasons for this trepidation: There are well-founded speculations about 
the rise in interest rates worldwide after years of lower interest rates. The US 
dollar hit a three-year low against the Israeli shekel. There is also geopolitical 
instability in Europe, the US and the Middle East. The new US administration is 
focusing on an “America First” agenda, aiming to lower corporate taxes in order 
to bring companies back home and keep American money within US borders. 
All of these factors and more are causing investors to sit on the fence, put their 
money on safer investments and wait for stabilization.
 
However, the global VC and startup industry also experienced a recovery in the 
amount of money invested in startups during the first six months of 2017. While 
in Israel, we saw a slight drop in the number of investments — which can be 
attributed to the global reasons mentioned above — there was an increase in 
the amount of money invested in Israeli startups. 
 
Interestingly, there was a surge in the amount of money invested in seed and 
growth rounds, while there were fewer Series A investments. The growth rounds 
were also significantly higher than in the past. In comparison to the US and 
Europe, the valuations of Israeli startups are much lower on average. While 
foreign investors have become used to putting enormous amounts of money 
on growth stages abroad, Israeli growth stage startups require far less capital 
since operation costs in Israel are lower than in other countries. Money invested 
in Israeli startups can produce larger output for the same amount of money, 
especially when it comes to recruiting talent. 

In terms of exits in the Israeli startup ecosystem, we saw that there was no 
major change in the sum and number of M&As in the first six months of 2017 
compared to the last half of 2016. Meanwhile, there was a drastic increase in 
the number of IPOs. The amount of money raised and the valuations were 
also significantly higher than in the previous half a year. The most prominent 
stock exchange was the Tel Aviv Stock Exchange (TASE), which had three 
IPOs. Possible explanations are the increase in growth investments alongside 
startups' difficulty in exiting (which is reflected in M&A's stagnation). In addition, 
certain companies choose to IPO because they are not suitable for capital 
raising from VC funds.
 
In the near future, we believe we will see an increase in the amount of money 
invested in Israel and a decrease in the number of investments, in line with 
global trends. We expect the number of new startups to make an upwards 
correction by the end of 2017 as new global players enter the ecosystem, 
whether they are non-traditional investors or investors from the East.
 
We have noted in the past that great talents and lower operating costs in Israel 
are an advantage for local and international startups and R&D centers. In the 
coming months, a number of meaningful decisions will be made, especially in 
the Trump government, that will have serious financial implications and impact 
the extent of investments and involvement of corporations in Israel. However, 
we predict that Trump's administration will not affect the performance of 
Israel's ecosystem until well into 2018 and that Asian investors will continue to 
back Israeli startups. 

10
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A word 
from the 
industry

" 
In the last two years the number of Israeli companies that went public was surprisingly small. 
However, as we saw in the first half of 2017, there is a promising recovery tendency in Israeli 
IPO’s based on an increase in the number of companies which became publicly traded on stock 
exchanges around the world.
Mobileye's acquisition surely broke the record of transactions with a sum of $15B, and it's 
this kind of unprecedented purchase that is placing Israeli companies at the lead within 
automotive innovation. More than that, we can see Israel’s worldwide recognition as being a 
hub of expertise in enterprise software companies (mainly in AI, Big Data & Cyber Security) 
based on the significantly increased amount of funding in those sectors.
Although Israeli M&A's are declining steadily in the last 3 years, we should take into 
consideration that this noticeable increase in IPO's and in late stage funding is a positive 
tendency that strengthens the Israeli ecosystem until the global economic situation will 
become clearer."

 

" 
During H1 2017 we have witnessed continued two major market trends: global normalization 
and domestic maturity. Market normalization and stabilization demonstrated by increase in 
IPOs, both in number and sum, was fortunately achieved through graduate decompression 
rather than bubble burst: corporate financing valuations, over the entire spectrum, from seed 
to growth, are declining to rationally supported valuations, and market players return to their 
natural investment profiles (early stage investors to pre-revenue stages and PEs to growth 
stages). IPOs again constitute a desirable method of raising funds. We expect the continually 
soaring maturity of the Israeli hi-tech sector to be demonstrated in the foreseeable future by 
an increased number of companies selling for north of $0.5B, an unprecedented situation in 
the history of the Israeli hi-tech sector."

"
"

13

Ronen Solomon
Chairman of the Board, 
Altshuler Shaham Benefits Ltd 

Lior Aviram
Head of Hi-Tech and Venture Capital Practice 
Shibolet & Co.
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Global  
startups and venture  
capital market overview

On our way back to a 
healthy VC ecosystem
 
The first half of 2017 was marked by a relative recovery 
from the slowdown we saw towards the end of 2016. 
Although the number of investments has declined, the sum 
of money invested has increased significantly. This is partly 
due to the resurgence of mega deals in the US and Asia. 
Those deals include California-based startups (Airbnb’s 
$30B Series F valuation, Grail’s $914M Series B, SoFi, and 
Instacart), and China-based companies (NIO, Zhihu, Ofo, 
Hive Box Technology, and Kuaishou Technology). 
 
Concern and caution continued to characterize investor 
activity in the last six months, as in 2016. Geopolitical 
events such as the new US administration, possible 
reforms in tax policies, trade and immigration laws, the 
prolonged withdrawal of the UK from the European Union 
(also known as “Brexit”), and China's economic decline have 
contributed to this apprehension. 

 
Investors had longer decision cycles and chose to minimize 
their risk by making fewer investments and safer bets on 
growth stage startups. Early stage startups received less 
funding across markets and needed to prove they had 
something better than all the other cool ideas to gain 
investor trust. 
 
But this isn’t a growth stage funding bonanza. The heydays 
when growth stage startups could demand and receive 
huge valuations have passed for now. Today, investors are 
more stringent and tepid than they used to be. 
 
However, this doesn’t mean investors have less appetite 
or capital to invest. In fact, the opposite is true. Unused 
capital has been accumulating. We believe that as the 
global economic situation becomes clearer, investors' 
confidence will return, including more activity in early stage 
rounds. That said, it is unlikely that the market will reach 
2015’s heights any time soon. Also, any major disturbance, 
such as a disappointing IPO, a sudden regulatory change, 
or a national event, could lead to some regression. The 
most likely scenario is that we will see investment activity 
reaching similar levels to those before 2015.
 

No more easy exits
 
Since 2014, the number of M&As has declined steadily. And 
after three consecutive years of proportionally higher M&A 
sums, we are entering a period of lower valuation exits. 
This means that investors must carefully contemplate their 
exit strategies to prepare for liquidity timelines.  
 
The capital markets have generally remained high 
during the first half of this year. Thanks in large part to 
the successful IPOs of Snap Inc., Mulesoft and Alteryx, 
it appears that the US IPO market is recovering. Other 
unicorns may follow suit, creating a more favorable climate 
for VC investments. Although Snap’s IPO in itself was 
successful, the shares started to slump quickly after the 
first offering day. It became the most-shorted tech IPO of 
H1 2017. 
During the last week of June, meal kit delivery service 
Blue Apron also had its IPO, but it hasn't met company 
expectations. They slashed their IPO price before going 
public and their shares have dropped 3.53% to the lowest 
level so far in a week after the IPO. This is bad news for the 
stock market and might affect the pendulum again 
towards M&As.
 

Corporations gained 
even more footing in 
the startup world
 
Corporations and their venture capital arms are still a 
dominant force in the VC investment market. Corporations 
participated in around 30% of the world's funding rounds 
in 2016. They also make up most of the purchase entities 
and constitute a substantial number of the investors 
cashing in on those M&As. 
 
While it is easier for venture capital and private equity 
funds to raise money than ever before, it is harder 
than ever for them to invest it. This is due to growing 
competition from corporations that can afford to pay more 
for investments and acquisitions. For example, Verizon 
competed against several PE companies in the battle over 
Yahoo’s acquisition and won. Microsoft acquired LinkedIn 
in June 2016 for more than $25B. By comparison, the 
largest high-tech acquisition by a PE company in 2016 
was Onex’s and Baring Asia’s buyout of Thomson Reuters’ 
intellectual property and scientific unit for $3.55B.
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Sector spotlight: 
Medtech
 
Medtech was one of the rising stars in the venture capital 
world in H1 2017. It includes diagnostics, medical devices, 
and pharmaceuticals, among other subsectors. There was 
a spike in both the number of deals and sums invested, 
particularly in the US, Canada, and Israel. Investors support 
medtech financially because using the latest technological 
achievements, there is a real ability to influence this 
market, improve efficiency, expand access to healthcare, 
save lives, and reduce costs.
 
One of the examples of companies that enjoyed this 
prosperity is a US company called Grail, which focuses 
on early stage cancer screening. It managed to complete 
a huge $914M Series B round from Johnson & Johnson 
Development Corporation and ARCH Venture Partners. 
Other medtech companies raised impressive rounds of 
money as well.
 
Another driving force for this momentum is artificial 
intelligence and cognitive learning systems. Using "smart" 
technologies, medtech companies are identifying and 
analyzing pathologies, improving medical procedures, and 
enhancing users’ health and overall quality of life. These 
powerful tools paired with promising new treatments 
(particularly in immunotherapy), as well as the potential 
easing of regulatory burdens in the US, are motivating 
investors to direct their money towards this sector.
 

Traditional medical equipment companies and large 
pharma companies are also increasingly interested in 
medtech startups. Last year, CVCs were responsible for 
a 20% jump in early stage medtech startups, a trend that 
continued in the first half of 2017. Their objective is clear: 
the market for traditional medical equipment is not going 
anywhere and innovation is needed. Investment in or 
acquisition of a medtech startup helps them catch up with 
the fast pace of the technological world and bring better 
financial results.
 
However, macroeconomic trends such as healthcare 
reform in the US may hinder this sector, or propel it 
forward. The US has a long history of reforms that have 
often been proposed but never materialized. An exception 
to that is the Affordable Care Act (aka “Obamacare”) 
that was signed into law in 2010 and later upheld in the 
Supreme Court in June 2012. It was designed to increase 
health insurance quality and affordability, lower the 
uninsured rate by expanding insurance coverage, and 
reduce the costs of healthcare. An executive order by 
newly elected president Trump attempts to eliminate 
the mandate, and also pulled advertising encouraging 
people to sign up for coverage. This has created significant 
uncertainty about the future of healthcare in the US. 
Reforms of the American healthcare system continue to be 
put forth, with notable proposals including a single-payer 
system and a reduction in fee-for-service medical care, 
as well as attempts to decrease funding to healthcare. It 
remains to be seen how this will affect the medtech sector.
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Israeli 
startups and venture  
capital market overview

Number of 
new startups 

[units]

Number of investments [units]
Sum of investments [$BB]
Sum of investments CAGR

The local ecosystem 
continues to become 
more entrepreneur-
friendly
 
In the first half of 2017, Israeli startups raised $2.17B in 168 
rounds. This is a slight drop in the number of investments 
but a significant growth of 17% in the amount of money 
that was raised compared to the second half of 2016. 
In contrast to the first half of 2016, we are still far from 
the heights of investment activity seen then, but we are 
approaching those levels of capital.
 
Even though investors “sit” on a lot of money, they are 
more cautious than before and prefer to wait for safer 
investments. When they find such opportunities, they tend 
to put more money in each round (on average). On its own, 
this does not necessarily bode well for entrepreneurs, but 
there are other indicators for improvement. 

Investors claim that unlike 10 years ago, a good startup 
that wants to get funding today will get it eventually. It 
might take more time than usual or there could be a lower 
valuation, but it will happen. Since there are more investors 
looking to support VC funds, those funds will have to invest 
their capital at some point. 
 
In the past, there were cases where investors took up 
to 50% equity from the founders in very early stages or 
demanded excessive veto and liquidation preferences. 
Since last year, startups and investors report that there 
is more forward thinking from investors when it comes 
to early stage investments in Israel. The interests of the 
founders, startups, and of the ecosystem became more 
central to investors, who look at the big picture. Better 
conditions for entrepreneurs mean that the successful 
ones who manage to sell their companies will have the 
motivation and the capital to invest in startups and the 
ecosystem, or build other successful companies.

Number and sum  
of investments  
H2 2015 - H1 2017

H2 2015 H1 2016 H2 2016

2.32

1.38

H1 2017

627

160

626

239

754

171

673

168

1.85

2.17

+16%
CAGR
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All in all, this is not a dramatic change. But it might indicate 
the need for more VCs and investors to focus on this stage. 
In the last year, the infamous “Series A Crunch” reached 
Israel, following a global trend. Startups manage to get 
investors excited about their ideas in the seed stage, but 
find it hard to convince them to spend their money on the 
transition phase between a small startup to a more fast-
growing company that needs Series B funding. 
 
Investors in Israeli startups recognize this gap and there 
are more Series A-focused funds than before. However, 
other VCs investing at this stage have shut down in recent 
years. In addition, institutional and foreign investors who 
wanted to invest in Series A funds specializing in Israel did 
not find enough relevant funds and therefore decided to 
invest their money elsewhere. This left a gap in the market.
 

 

More activity and 
capital flows to 
growth stage
 
The big change lies in the growth stages. Investors tended 
to invest more cautiously in the last six months and put 
their trust in "safer" companies. Despite the general fall in 
the second half of 2016, we saw an impressive recovery 
in growth rounds. The growth rounds raised $1.58B in 
60 rounds in H1 2017, representing a 40% increase in 
the sum of investments and a 40% surge in the number 
of investments in comparison to H2 2016. The average 
growth round remained similar to that of H2 2016 but was 
higher than the average round in H1 2016.
 
Similar to the seed stage, we see more and more non-
traditional investors entering the startup investment game 
and playing a bigger role in the current VC ecosystem. In 
the case of growth stage investments, those non-traditional 
investors include corporations, hedge funds, mutual funds, 
family investment firms, and private equity firms. 
 
Their interests are not always those of the traditional VC 
firm. Many times the purpose of corporate investment 
is strategic. They want access to innovative technology, 
which is advancing rapidly and reaching new markets 

Seed rounds are on 
the rise
 
The seed stage has gained momentum in the amount of 
money invested. While the number of seed investments 
didn’t change dramatically, their sum ($111M) showed a 
14% increase from H2 2016. There are two main reasons 
for this growth: 
 
1. More VCs entered this stage. In the past, this was mostly 
the domain of accelerators, incubators, and angels. Since 
there has been a general rise in the sum invested in each 
of the rounds, VCs prefer to gain a footing in companies at 
an earlier stage when valuations are still more modest. 
There are a lot more investment instruments available for 
the seed stage, such as SAFE, equity crowdfunding, and 
more micro VCs and angel groups than in the past.

2. There was an upward trend in the size of the seed 
investments compared to the beginning of 2016. The 
average sum for a seed round was $2.2M, a small increase 
from H2 2016 but a substantial increase from H1 2016. 
Today it is quite common to larger seed rounds than ever 
before. In a way, seed rounds are becoming what once was 
defined as a Series A. 
 
While this is a prominent trend, we (Geektime) decided to 
not alter the definitions of the rounds according to their 
sums in this report. If this trend continues, there might be 
a need for a re-definition of VC investment stages as we 
see them.

 

 
 
  
 
 

Return of the Series  
A crunch
Series A rounds raised $478M in H1 2017 in 62 rounds. 
This is a 4% decrease in the amount of money raised and a 
2% increase in the number of investments compared to H2 
2016. Not surprisingly, this means that the average Series 
A round was lower than before and fell from $8.2M in H2 
2016 to $7.71M in H1 2017. 

Number of funding rounds and sum of investments 
change by company stages H2 2016-H1 2017

Series A GrowthSeed

+5%

Average investment 
round by stage [$MM]  

Seed Series A Growth

H1 2016
H2 2016
H1 2017
CAGR

and customers. Corporations can 
offer startups access to their own 
technology solutions and their 
customers. This is the reason we’re 
seeing more automotive, industrial, 
banking, and insurance companies 
investing in startup innovation.
 
Since there has been a slowdown in 
the stock market in recent years, a 
lot of private investors have turned 
to investing in startups. They realized 
that startups that would have gone 
public in the past, have decided 
instead to raise enormous growth 
rounds.
 
Non-traditional investors may care 
less about higher valuations since they 
have deep pockets and can provide 
larger sums of money.

H1 2017

Number of investments [units] Sum of investments [$MM]

97

499

111

46
50

478

1,129

61

1,577

43
60

62

H1 2017

H2 2016

+57%

+15%

7.7

26

2.21.80.9

8.2

25

7.0

20

H2 2016
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Another impressive round, though at a much lower sum, 
is that of all-flash storage company Kaminario. The 
startup raised a $75M Series F round led by CIRTech Fund 
and Waterwood Group, with participation from Sequoia 
Capital, Pitango Venture Capital, Silicon Valley Bank, and CE 
Ventures, among others. Kaminario’s key solution is an SSD-
based disk storage system. The company's flagship product, 
the Kaminario K2, is based on an architecture developed by 
Scale-Out Performance Storage Architecture. The company 
can offer its customers flexibility in storage and retrieval 
solutions according to their demands. One of the main 
advantages of Kaminario is its cost-benefit ratio of $2 per 
gigabyte, which pays more than competing solutions.
 
Although Kaminario was originally founded as an Israeli 
company, the startup is now registered as an American 
entity for all intents and purposes, with headquarters in 
Bendham, Massachusetts, and its R&D center in Yokne'am.
 
Unsurprisingly, Israel remains strong in the cyber security 
sector. The latest example is SentinelOne’s Series C round 
of $70M. Redpoint, along with Sound Ventures, Granite Hill 
Capital Partners, Data Collective, and Third Point Ventures, 
joined this round. SentinelOne's solution is an automated 
threat neutralization product that includes detection, 
response, and prevention centered on a single platform. 
With SentinelOne, organizations can detect malicious 
behavior transversely across vectors and stop them with a 
fully automatic response system that protects against cyber 

attacks all the time, and in real time. A graduate of the 
UpWest Labs accelerator, SentinelOne is located in Silicon 
Valley and holds a development center in Tel Aviv.
 
The difference between the three Israeli startups we have 
mentioned is that Kaminario and SentinelOne started 
their operations in Israel and later moved to the US, while 
Houzz started in the US and then opened an R&D center in 
Israel. This may indicate that Israeli companies that want to 
expand and receive more funding should consider opening 
shop in the US.
 
Other notable rounds include Valens Semiconductor’s 
$60M Series D. Riding the wave of excitement about 
autonomous cars, Valens Semiconductor secured 
investment from the IGP Growth Fund, strategic investors 
Samsung Catalyst Fund, Delphi, and MediaTek, as well as 
Goldman Sachs Investment Bank. 
 
Valens is behind the development of HDBaseT technology, 
which has already become a global standard for 
connectivity and enables the distribution of high-definition 
multimedia content for long distances (up to 100 meters) 
without the need for compression. The third generation 
technology, now widely used in the global audio-video (Pro-
AV) market, will be adapted to the automotive market and 
streamline the next generation of both entertainment and 
vehicle safety applications. If and when the global vision 
for fully automated cars is realized, Valens technology 

will help passengers enjoy their ride while their cars drive 
themselves to their next destination.
 
AppsFlyer, which created a system for monitoring 
and measuring the effectiveness of mobile advertising 
campaigns, completed a $56M financing round led by 
the Qumra Capital fund, which specializes in growing 
companies. Other investors in the round included Goldman 
Sachs Private Capital Investing, Deutsche Telekom Capital 
Partners, Magma Venture Partners, Pitango Venture Capital, 
and Eight Roads Ventures.
 
The NativeTrack technology developed by AppsFlyer 
enables application developers, brands, and ad agencies 
to measure campaigns on more than 800 advertising 
networks, including Facebook, Google, and Twitter. It 
can help advertisers with a variety of applications that 
enable measurement, analysis, and optimization of mobile 
advertising across media sources, such as paid, organic, 
viral, and social sources.
 
Although these are undoubtedly impressive rounds, they 
are not $100M or more rounds unlike in 2016 (except for 
Houzz’s round). Last year, the five biggest rounds each 
raised $100M or more. Gett, for instance, raised two 
notable rounds: $300M from Volkswagen and another 
$100M round from Sberbank. Payoneer raised a $180M 
Series E from Susquehanna Growth Equity and TCV. We will 
have to wait and see if we reach such heights this year.

Major funding rounds
2016

$400M
$180M

Fewer  
mega rounds  
in H1 2017
It is interesting that some of the largest funding rounds in 
H1 2017 were raised by companies based in Silicon Valley, 
with operations (mostly R&D) in Israel. Their branding as 
American companies that are physically closer to their 
market and investors probably affected their ability to raise 
bigger rounds with higher valuations.
 
The largest investment round in the first half of 2017 
belongs to the home remodeling platform Houzz, which 
raised an impressive $400M. The round brings Houzz’s 
valuation to a unicorn level $4B; they have raised $613.6M 
so far. It was led by ICONIQ Capital, which invested in 
companies such as Flipkart, Automattic, and DocuSign, 
and advises billionaires like Mark Zuckerberg and Sheryl 
Sandberg. Other investors in the round include previous 
backers Sequoia Capital and GGV Capital. 
 
Houzz's platform connects users who want to build or 
renovate their home to professionals in the field. The 
company has been making money with ads from business 
owners who want to promote themselves on the platform. 
Recently, it released an AR tool with their iPad application 
that allows users to see in real time how their furniture 
and design items will appear. It is headquartered in Palo 
Alto, California but also operates a development center in 
Tel Aviv and international offices in London, Berlin, Sydney, 
Moscow, and Tokyo.
 

$400M

Major funding rounds 
H1 2017    

$56M

$70M

$75M

$60M
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NEW FUNDS 2014-H
1 2017

New funds raised, 
while veteran funds 
closed
At the beginning of the year, Israeli-Chinese investment 
fund, Blueconomy, completed a big $150M million 
financing round from the Chinese government and 
institutional funds in the country. It completed its financing 
round in six months. The fund focuses on a very specific 
sector: marine technologies. Those include energy, marine 
food, water purification and desalination, cosmetics, 
and pharmaceuticals. The fund will invest in early stage 
startups, up to $5M per round. In follow-on investments, 
the sum of capital invested can reach up to $20M.
 
Even though new restrictions have been placed on Chinese 
investments, the fund claims that the marine sector has 
been classified as a strategic priority for the Chinese 
government and thus, is safe from such limitations. 
Cooperation with the Chinese government will also make it 
easier for Israeli startups to enter the Chinese market.
 
In April, 83North announced that it completed a $250M 
round for its fourth fund, their largest one yet. According 
to the fund, the partners managed to raise this capital 
within only three months, and even enjoyed over-demand. 
Among the investors in the fund are American institutional 
backers, most of whom have invested in the fund since 
its establishment. The fund invests in Israel as well as 

Europe and the US. According to 83North, the new fund 
will continue to invest in startups at all stages, with an 
emphasis on early stages (seed and initial rounds of 
funding). The new fund will focus on several areas: Fintech, 
software, computing infrastructures, storage and cloud, 
cyber, mobile, internet, communications, and IoT.
 
The VC has had several exits, such as ScaleIO’s buyout 
to Dell EMC for $250M in 2013, and AeroScout’s sale to 
Stanley Black & Decker for $250M in 2012. In 2015, two 
of its portfolio companies were sold: IronSource acquired 
Supersonic for $150M and Direct Energy bought Panoramic 
Power for $60M.
 
Another development in the VC fund ecosystem in 
Israel happened in April, when Israel Secondary Fund 
raised $100M for its second fund. Among the investors 
participating in the last round were recognized financial 
institutions, including Halman Aldubi, Altshuler Shaham, 
Bank Hapoalim, IBI, and Union Bank. The purpose of 
the secondary fund is to be the preferred supplier of 
liquidity for entrepreneurs, managers, employees, and 
investors in Israeli high-tech companies. The fund's types 
of transactions include the acquisition of LP positions in 
Israeli venture capital and private equity funds, the buying 

of minority holdings directly in Israeli private companies 
from investors, ventures and other shareholders, and 
complex activities, such as the addition of capital to existing 
private equity funds and venture capital funds.
 
The ISF II fundraising comes in the wake of the success 
of the first fund established in 2009. The fund invested 
in over 100 private companies and registered no less 
than 35 exits. Prominent examples of portfolio M&As and 
IPOs are Google's purchase of Waze, Apple’s acquisition 
of PrimeSense, SolarEdge Technologies’s Nasdaq IPO, 
Hermann’s buyout of Red Bend, and Sony’s acquisition of 
Altair for $200M.
 
In May, YL Ventures completed a $75M financing 
round for its third fund, YLV III. The third fund will focus 
on companies in the seed stage and in cyber security, 
enterprise software, autonomous vehicles, mobile 
technologies and virtual reality. YLV III will invest in two 
to three companies a year, with an average investment 
of between $2M and $3M, and it will be the round’s 
lead investor. In addition, a substantial portion of the 
third fund's money will be allocated toward continued 
investment in its portfolio companies, led by US venture 
capital funds. 

 
The two previous YL Ventures funds invested in 10 
companies, five of which have already been successfully 
acquired. The VC’s belief in Israel’s cyber security sector has 
proven to be right given the recent acquisitions of Hexadite 
by Microsoft for $100M, the buyout of Seculert by Radware 
and FireLayers’ acquisition by Proofpoint for $55M.
 
These financing rounds demonstrate that investors are 
still putting their trust in Israeli VCs, though it's important 
to remember the many Israeli-related funds have closed 
in recent years. In 2016, Sequoia announced it wouldn’t 
raise a new fund in Israel. This came after launching five 
Israeli funds and enjoying the fruits of many hundreds of 
millions of dollars in M&As. This doesn’t mean that Sequoia 
won’t continue making investments in Israeli companies, 
but it won’t have a branch in Israel. Also in 2016, Genesis 
Partners announced that it would stop trying to raise 
a fifth fund. Instead, the management partners decided 
to set up a smaller early stage fund called F2 Capital. In 
2015 and 2014, two other veteran funds announced they 
wouldn’t raise another VC fund financing capital: Gemini 
Partners and Giza. Without the entrance of newer forces 
to the VC arena, Israeli companies could have encountered 
difficulties raising capital.

CLOSED FUNDS 2014-H
1 2017
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Large Israeli M&As, 
though not as big 
as before
In contrast to the correction trend we see in 
capital raising, exits have stagnated. In the last 
half a year, exits have garnered a similar amount 
of money as in H1 2016 alone. In comparison, in 
H1 2016, startups were sold for a total of $3.2B, 
more than in the past 12 months combined.

The reasons for this sluggishness are numerous 
and connected to global trends we described 
before, such as economic and political instability 
in the world’s strongest economies (US, UK, 
and China). Most acquiring companies are 
usually based in the US, where we are currently 
witnessing financial instability and stagnation. 
The debate on corporate tax reforms and the 
weakening of the dollar against the shekel keeps 
American companies on the fence regarding 
acquisitions for the time being.

The biggest Israeli exit during H1 2017 was 
SimpliVity, which was sold to HPE for $650M. 
SimpliVity develops unified infrastructure 
technology for enterprise centers. It is considered 
one of the pioneering companies in the field 
of hyperconverged infrastructures. Three 
years ago, SimpliVity launched its flagship 
product, OmniCube, which includes integrated 
server management technology, server 
virtualization, backup system management, and 
communications networks. 
 
SimpliVity was founded by Doron Kempel, an 
ex-Israeli, in the US. It opened local branches in 
18 countries and has more than 400 employees 
worldwide, including in Israel. Since the company 
has an operation center in Israel, we have decided 
to include this exit in our calculations, even 
though SimpliVity is an American company, which 
undoubtedly affected the sum of the acquisition 
(similar to the biggest funding rounds we 
mentioned earlier).
 
SimpliVity has raised $276M since its inception. 
The last round, which garnered $175M, was based 
on a $1B valuation. The company's investors 
include Accel Partners, Charles River Ventures, DFJ 
Growth, KPCB, and the recently joined Waypoint 

Capital. Although $650M is an impressive sum, SimpliVity 
raised a lot of money and was sold for less than the 
valuation in its last financing round. This might indicate a 
slowdown in the market, and unicorn companies’ inability 
to justify the high valuations they have been receiving in 
private rounds.
 
Another big exit is Juno, a ride-sharing platform, which was 
sold to Gett for $200M. This is a part of a trend in which 
large Israeli companies acquire smaller local companies on 
their way to broader expansion and growth. The company 
went head to head with Uber and fought it by turning 
directly to the taxi drivers. Juno chose its strategy carefully, 
charging an attractive ride commission of only 10 percent, 
compared with the 25 percent commission charged by 
Uber and Lyft, its main competitors. In addition, Juno 
acted as a sort of mini-cooperative, with 50% of its shares 
allocated to drivers. Other Juno perks offered to cab drivers 
were the possibility of in-app tips, which Uber did not 
allow, as well as employing drivers as full-time employees 
or subcontractors. With this acquisition, Gett will try to 
fight Uber at its home court in New York. On June 19, Juno 
drivers filed a lawsuit against Juno for securities fraud: 
Since Juno was acquired by Gett, the equity program that 
was promised was extinguished.
 
Two of the more prominent exits of H1 2017 were in the 
cyber security sector. LightCyber was acquired by Palo 
Alto Networks for $130M and Hexadite was acquired by 
Microsoft for $100M. 
 
LightCyber enables organizations to identify threats and 
breaches in their internal network, even in the early stages, 
while quickly identifying real-time potential threats. Thus, 
the company helps prevent the spread of the threat to 
additional branches within the network, a process that 
could endanger the large and secret information of the 
various companies. LightCyber's security solution, called 
LightCyber Magma, is designed to restore control to the 
company's security manager by detecting threats early.  
 
The company raised a total of $32M before the exit from 
investors such as ClalTech, Glilot Capital Partners, Battery 
Ventures, and Shlomo Kramer.
 
Hexadite investigates and handles cyber events 
automatically. The company's flagship product, Hexadite 
AIRS, increases users’ ability to investigate attacks from 
the moment they are identified in order to handle 
them thoroughly. This helps increase organizational 
productivity, reduces investigation and handling costs after 
attack detection, and strengthens the overall protection 
capabilities of companies.
 
This acquisition enables Microsoft to expand its cyber 
network in Israel. Since its founding, the company 
raised $10.5M, so this is a satisfying exit for its investors, 

which include HP Ventures, Ten Eleven Ventures, Moshe 
Lichtman, and YL Ventures.
 
Even though these are impressive M&As, previous Israeli 
cyber security acquisitions garnered larger sums. Adallom, 
a cloud access security solutions provider, was bought 
by Microsoft for $320M in 2015. Trusteer, a cyber fraud 
prevention tools provider, was purchased by IBM for a 
staggering $1B in 2013.
 
In April 2017, SeatGeek acquired TopTix for $56M. TopTix 
is considered   one of the largest software companies in the 
world in the field of ticketing and customer management 
for the culture, sports, entertainment, and leisure markets. 
It provides technological solutions for theaters, concert 
halls, cinemas, museums, stadiums, attractions and ticket 
agencies. Last year, its system handled more than 80 
million tickets worldwide.
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H1 2017

TASE 3

ASX 2

NASDAQ 1

FY 2016

TASE 1

ASX 1

LSE 1

Number of Israeli IPOs  
per stock market

A big comeback  
for IPOs
2016 was a weak year in terms of Israeli companies 
becoming public. There were only three Israeli companies 
that turned to IPOs. Interestingly, H1 2017 showed a 
serious rebound in the arena of IPOs. In only six months, 
we have already seen a real change, with six technological 
companies that have entered the TASE, NASDAQ and ASX 
stock exchanges. The money raised and valuations for 
IPOs have also risen considerably. The investors leading 
this comeback are private equity firms. In the current M&A 
climate, they have realized that IPOs are often their only 
real chance for an exit.
 
The stagnation in M&As, along with an increase in growth 
rounds have led to this resurgence in IPOs. Startups might 
decide to go down the IPO route because they can’t get 
the high checks they once expected to get in M&As. Many 
times, startups prefer to continue to grow and expand 
on their own, as a public company, instead of selling to 
another company that might want dramatic changes. The 
spike in IPOs also shows that the market is riper and more 
stable, allowing some liquidation for the investors.
 
TASE recently announced a new strategic plan to combat 
the decline in the number of public companies traded in 
Tel Aviv. While we may see the results of this plan in the 
future, in this half a year, we saw the IPOs of more veteran 
companies, not startups. This makes sense considering 
they have matured enough to justify going public.
 
Telrad Networks, for instance, is the eighth new company 
that joined the TASE this year (though not all of them are 
tech companies). The global provider of innovative LTE 
broadband solutions, Telrad raised $45M and was valued 
at $96M in June. Lesico CleanTech, which focuses on 
developing and commercializing sustainable technologies 
that recycle or significantly reduce the volume of liquid 
waste, raised $20M and was valued at $54M in May. 
 
Aeronautics, an unmanned Aerial Systems and Defense 
Solutions provider, went for the home base and IPOd at 
the Tel Aviv Stock Exchange in June. It raised $144M and is 
valued at over one billion Israeli shekels. It was the biggest 
TASE offering this year. Bereshit, KCPS, and Viola Private 
Equity, the company's shareholders, sold half of their 
holdings in the company. 
 
The eight companies that listed in TASE this year have 
raised almost $370M together. This is the most since 2014 
and it's also the largest number of companies to list on 
the exchange since 2011. However, not all of these are 
high-tech companies. Giants such as Wix and Mobileye 
favored US markets or were sold to large international 
corporations.

 
Mobilicom, which provides 4G Mobile Wireless Networks 
for mission-critical apps, went public in the Australian stock 
exchange (ASX) in May. It raised $7.5M and was valued 
at $43.7M (in Australian dollars). Mobilicom designs and 
develops spontaneous mobile wireless communication 
solutions. The company’s devices and technologies enable 
mobile platforms and users to communicate without the 
need for traditional network infrastructure deployment. 
 
Another Israeli company, G Medical Innovations, a next-
generation mobile health (mHealth) and e-health company, 
also IPOd in ASX in the same month. It raised $12M and 
was valued at $47M (in Australian dollars). G Medical 
Innovations develops and markets clinical and consumer 
medical-grade health monitoring solutions, and offers end-
to-end support for e-health projects.

New startups
In the last couple of years, we have seen a clear 
correlation between the amount of money raised in 
the previous half a year and the number of new Israeli 
startups in the following half a year. In H2 2015, there 
was a certain stagnation in the total amount raised in 
relation to the first half of that year. Accordingly, the 
number of new startups has also stagnated. That said, 
when there was a dramatic spike in funding in H1 2016, 
there was also a substantial increase in the number 
of new startups that launched in H2 2016. In H2 2016, 
there was a slight decrease in the amount of capital 
raised, and as a result, there was also a drop in the 
number of new startups in H1 2017.

Israel vs. the world
By analyzing the global data, we see that Israel is almost 
completely aligned with worldwide trends. A large 
proportion of the investors and purchasers of Israeli 
companies are global players, and like the rest of the world, 
Israel is showing a decrease in the number of financing 
rounds but an increase in their total amount raised. 
We see substantial improvement in terms of IPOs in Israel, 
as in other large ecosystems. 
The main difference we see between Israel and the rest of 
the world is that while there is an overall decline in M&As 
globally, we only see this number stagnating in Israel. 
However, since we know such trends usually impact Israel 
a bit later on, we may see this global trend affect us (even if 
only slightly) in the next six months.

These two companies are part of a trend in which Israeli 
companies flock to the Australian stock exchange. Since 
2011, 14 Israeli companies have IPOd on ASX, and 10 
of them have done this since December 2015. Most of 
these Israeli companies entered the Australian capital 
market through reverse mergers into an existing stock 
exchange structure, rather than through a regular IPO. The 
Israeli companies listed on the Australian stock exchange 
represent over $1B in capital, a number that will surely rise.
 
UroGen Pharma, which completed an initial public offering 
in NASDAQ in May, is a clinical-stage biopharmaceutical 
company developing advanced non-surgical treatments 
to address unmet needs in the field of urology. It raised 
$58.2M and was valued at $150M. Pontifax is the main 
investor in the company. They have developed RTGel, a 
proprietary sustained release, hydrogel-based formulation 
for potentially improving the efficacy and safety profiles of 
existing drugs.
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The                      effect
In March 2017 Intel, the world's largest chip maker, 
acquired Mobileye, a developer of autonomous driving 
systems, for a legendary sum of $15B. Mobileye 
holds a development center, the largest computer 
vision development center in the world, in Jerusalem. 
The company employs more than 300 research and 
development personnel, who are expected to join 
more than 10,000 Intel employees at its various 
development centers in Israel. However, Intel stressed 
in its announcement that all development activities for 
autonomous cars will be carried out in Jerusalem.
 
This historic purchase came a few months after Intel, 
Mobileye, and German automaker BMW announced a 
unique collaboration. They plan to develop an autonomous 
driving system with varying levels of control and human 
intervention, and advanced machine learning capabilities. 
The partnership between the three companies reflects 
BMW's expertise in vehicle manufacturing, Intel's chip 
and camera development capabilities, and Mobileye’s 
computerized vision algorithms, machine learning, and 
autonomic driving prowess. The companies declared that 
their autonomous vehicle could reach the roads in 2021.
 
In addition to the collaboration with Intel and BMW, 
Mobileye is also working with Delphi to create a conversion 
kit that would turn "regular" vehicles into autonomous 
vehicles. In May 2017, Delphi also announced that it is 
joining Intel, BMW, and Mobileye’s self-driving car effort. 
Finally, Mobileye is partnering with GM to improve mapping 
and monitoring technologies. They are trying to better 
understand the vehicle and driver environment. 
 
It seems as if Mobileye has gone well past its previous 
relationship with Tesla. In June 2016, it terminated its 
cooperation with Tesla in the wake of a Tesla semi-
autonomous vehicle killing a driver (eight months later, it 
was found that this accident was the driver’s fault, and not 
Tesla’s autopilot functions). 
 
Mobileye was traded on Nasdaq at a value of $10.5B, so 
Intel paid a high premium for the Israeli company. There 
are numerous reasons for this: Intel appreciates and needs 
Mobileye’s vast network of connections and partnerships 
in the automotive world. Intel also values Mobileye’s vision 
and roadmap as presented by Prof. Amnon Shashua, 
the company’s founder. The acquisition ultimately helps 
place Intel towards the front of the competition over 
autonomous cars.
 

Together, the companies will be able to combine their 
R&D departments in the automotive field and upgrade 
Mobileye’s performance by working closely with Intel. In 
addition, Intel can integrate Mobileye’s systems in other 
domains such as IoT, VR/AR, and drones.
 
As an independent entity, Mobileye constantly had 
difficulties competing with global companies in the 
automotive industry. Giants such as Google and Tesla 
spend huge sums on R&D at significantly higher amounts 
than those available to Mobileye. Mobileye’s acquisition 
might give it the advantage it needs in this department.
 
While Mobileye will no longer be an Israeli company, Israel 
will still play a significant role in Intel's strategy and in the 
autonomous car domain.

How does the 
Mobileye acquisition 
affect the Israeli 
ecosystem? 
It is important to note that we (Geektime) won’t be 
including Mobileye’s acquisition as part of our M&As tally. 
In 2014, Mobileye launched its IPO on the NYSE, which was 
the biggest Israeli IPO ever in the US at the time. It raised 
approximately $1B at a market cap of $5.3B. This means 
the current acquisition is a secondary acquisition. However, 
this buyout is still extremely significant for the Israeli 
ecosystem.
 
One of the major impacts this exit will have on the local 
ecosystem is the creation of more technological positions. 
In May 2017, Mobileye announced that it would expand 
their Jerusalem offices by building a huge campus in the 
Har Hotzvim industrial zone. Once the campus is built, 
the company aims to increase its workforce to 4,000 
employees. Currently it employs 660.
 
The acquisition also strengthened Israel’s status as the 
startup nation, and demonstrated one key factor behind 
many Israeli startups’ success: academia. Mobileye 
wouldn’t have existed without Prof. Amnon Shashua’s 
research at the Hebrew University. Many of Mobileye’s 
employees are graduates of the Hebrew University or 
students. It also helps brand Israel as a big player in the 
smart transportation domain and brings more interest 
from investors and potential buyers in this field.
 
There has been some criticism regarding the fact that 
Mobileye decided to agree to the acquisition offer 
instead of continuing to grow. However, it is obvious that 
Mobileye’s acquisition will help it scale-up, quicken its 
technological development, and give more Israelis the 
chance to work in the high-tech industry.
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Capital 
from the 
East

For the past few years, investors from Asia, especially 
China, have been flocking to Israel in search of exciting 
startups to invest in. However, there was a general feeling 
that while there was a lot of interest, it didn’t translate to 
actual investments. Now the tide seems to be changing 
for the better. In H1 2017, we have seen investments 
from prominent Asian investors such as SoftBank, which 
invested $100M in the cyber security startup Cybereason. 
The Samsung Catalyst Fund invested in Valens and 
Autotalks, both of which are operating in the automotive 
industry, while Alibaba put $15M on Twiggle, an AI- and 
NLP-enhanced e-commerce tools provider.
 
The Chinese government announced its plans to invest 
over $1B in Israeli startups through three funds. The first 
one is called The China Israel Technology Fund. Managed 
by Compass Ventures General Group, it will invest $440M 
in homeland security, robotics, automotive, and cyber 
technologies. The two other planned funds will deal 
with smart cities, agriculture, and the environment. This 
shows that even though the Chinese government has 
restricted the transfer of funds from the country to foreign 

investment, there are exceptions. Blueconomy, which we 
mentioned in a previous section, also raised its $150M fund 
from the Chinese government and from public funds as 
well.
 
Besides the Chinese government, there are other 
organizations and investors who have expressed interest in 
the Israeli startup ecosystem. 
 
A new $45M Israeli-Chinese fund called “China – Israel 
Education VC Fund” is planning to invest in 25 Israeli 
companies, mainly in the fields of education, software, 
and media. Each company will receive $1M-$2M and get 
resources ties that will help it do business in China. The 
new fund is a product of a cooperation between Wenba 
Tech, a large Chinese company in the field of publishing 
educational books in China, and a private company from 
Shanghai, which develops software and applications for 
100 million users. The fund made its first investment 
in CodeMonkey, which developed an online game that 
teaches the fundamentals and advanced topics of 
computer programming. It raised $1.5M.

 
MIZMAA, a new venture capital fund from China, will 
invest $100M and plans to raise another $150M. So far, 
their funding has been raised by three wealthy Chinese 
families. The fund will invest in cyber   security, automotive 
(with an emphasis on connected cars and autonomous 
vehicles), fintech, artificial intelligence (AI), robotics, and 
cloud computing. It was also one of the investors in 
Twiggle’s $15M Series B round.
 
A Chinese corporation called “China Resources” will invest 
in Israeli companies in the fields of semiconductors, life 
sciences, and others. China Resources Corporation is one 
of the largest business enterprises in China and owns a 
wide range of companies.

The Alon MedTech Ventures incubator raised a $30M 
joint fund with Tsinghua University's center for innovation. 
The agreement is Tsinghua University's second in Israel, 
after it signed an agreement with Tel Aviv University in 
2013 to establish a joint center in China for Israeli and 
Chinese researchers, called the XIN Research Center.
 

Another Chinese initiative is the establishment of 
Innovation Hub in Israel, which will further prove the 
commitment of Chinese investors to the Israeli high-tech 
market. 

From all these initiatives, it seems that the Chinese will 
continue to be a dominant force in the local startup 
industry.
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Leading sectors

Artificial intelligence
Everybody is talking about artificial intelligence (AKA, “AI”) 
these days. It seems that if you don’t have AI as a feature 
or an underlying technology in your startup, you won’t get 
invited to pitch meetings and events. This popular sector 
is often combined with technologies sifting through huge 
amounts of data as well as analyzing it for various verticals 
and markets. For these reasons, we have decided to 
combine our review of these sectors into one section.
 
Israel’s specialization in this hyped field stems from a 
combination of abilities and expertise in technologies 
related to computer vision, machine and deep learning, 
data science, and more. This expertise is built on years of 
military and academic achievements that are leveraged 
into the Israeli high-tech industry. Through automated 
and sophisticated data analysis, it is now possible to solve 
many issues in the e-commerce, media, sales, health, and 
education worlds, among others. 
 
Israeli AI startups raised $186M in 26 rounds in H1 2017. 
This is a 73% increase in the number of investments and 
a 52% rise in their amount of funding. The average round 

Number, sum of 
investments and  
average investment  
in AI companies  
[H1 2016-H1 2017]

Number of investments [units]

Sum of investments [$MM]

rose to $7.2M, a huge difference from the $1.3M of H1 
2016, indicating this sector’s growth in Israel.
 
But for all the buzz, there was only one relatively small 
exit in H1 2017 amounting to $2M. In 2016, there weren’t 
any. Although AI receives a lot of press and funding, it is 
possible that there hasn’t been a startup with advanced 
enough technology or a successful enough business model 
to justify a purchase.
 
Augury, which combines artificial intelligence with 
industrial IoT to diagnose and predict machine 
malfunctions, recently completed a $17M Series B. The 
round was led by Eclipse Ventures and Munich Re / HSB 
Ventures, the joint investment arm of Hartford Steam 
Boiler and Munich Re. The startup listens to industrial 
machines to monitor their operations continuously, 
diagnose problems and deal with them in real time. 
 
Augury's diagnostic technology is built around a fairly 
simple principle: each mechanical system can be 
characterized by the sound it makes. In other words, 

machines are actually 'talkers,' and the technology 
developed by the company knows how to decipher what 
they are saying. Augury's technology makes it possible 
to listen to industrial machines and diagnose whether 
the machine is working properly, whether it is starting 
to develop a malfunction and what type of exact fault is 
occurring. The company reports that their products are 
being used by thousands of US commercial buildings, 
ranging from hospitals, universities, office buildings, server 
farms, and factory infrastructure.
 
Twiggle raised a $15M Series B led by MizMaa Ventures 
and Korea Investment Partners, with the participation of 
State of Mind Venture. Twiggle combines machine learning, 
artificial intelligence, and natural language processing to 
create the next generation of the e-commerce experience. 
 
The search algorithm developed by Twiggle manages to 
decipher precisely what the consumer wants to write in 
natural language and finds the most relevant products. In 
March 2017, the company launched its first commercial 
product, which allows retail companies to add a semantic 

layer to their existing search engine to communicate with 
their customers naturally.
 
In the first half of 2017, we saw just one acquisition of an 
Israeli AI company. RealFace was acquired by Apple for 
$2M in February. The company develops technology to 
identify and authenticate users based on their images. 
RealFace employs a facial recognition algorithm based on 
deep learning and is primarily intended for smartphones, 
without additional hardware. The company has made 
it available to Android and iOS application and game 
developers, enabling them to securely identify users of 
applications and save users the need to type passwords. 
 
RealFace first developed a photo app called Pickeez, which 
collected and organized all the pictures taken by a user on 
a smartphone. It then made a pivot and used its people 
and face recognition technologies to identify application 
users securely.

AI

Life sciences

Data analysis

IoT, VR/AR and drones

Transportation and 
autonomous vehicles

Cyber security

Adtech

Fintech

H1 2016 H2 2016 H1 2017
1.3 4.5 7.2

Average sum 
of investments 

[$MM]
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Data analysis:  
big data and analytics
Over the last decade, organizations have gradually 
realized the importance of data analysis in order to make 
informed decisions. This is a broad change and we see 
such technologies implemented in almost every vertical, 
including health, agriculture, defense, and gaming, to name 
a few.
 
Not only is there a better understanding of the need for 
information analysis, but there is also much more data 
available. Today, the number of devices connected to the 
network is only growing — smartphones, wearables, IoT 
devices, sensors, cameras — and the data gained from 
them can be easily and quickly stored and retrieved from 
cloud platforms.
 
Israeli startups understood these opportunities early on. In 
the past six months, there has been a significant increase 
in money flowing into these sectors. 
 
Israeli analytics startups raised $355M in 22 rounds 
during H1 2017. While this is a 62% increase in the sum 
of investments, there was a small drop in the number of 
investments. The average round rose considerably: 84% 
to $16M per round. Big data grew significantly as a sector, 
with startups raising $158M in 18 rounds, a whopping 
236% increase in the amount of money invested in 
comparison to H2 2016.
 
Four analytics startups were acquired in H1 2017, bringing 
home $20M. This is a slight decline from the number of 
M&As in H2 2016. Only one big data M&A of an undisclosed 
sum occurred in H1 2017. These changes are not 
fundamental enough to justify a declaration of new trends 
in these sectors in terms of M&As.

OverOps, which provides a sophisticated debugging 
platform, raised $30M from Lightspeed Ventures and 
Menlo Ventures. Since its inception, the company — 
formerly called Takipi — has raised $52M. OverOps 
employs big data technologies to build solutions that 
enable developers to debug software and manage cloud 
downtime. Instead of relying on log files to find the source 
of bugs and server problems, OverOps adds another layer 
of intelligence so that for any server error, even those that 
are not written to the log, the developer can see exactly 
what led to it. The report includes the code running on the 
server and all the values   of the variables that led to a real-
time error throughout the stack trace, as well as the last 
250 lines written to the log at the debug level, even if the 
information was not sent to the logs.
 
Shipping platform Freightos raised $25M from GE 
Ventures to disrupt the freight industry with big data. GE 
Ventures sees this as a strategic investment integral to 
their global business, which relies heavily on shipping and 
logistics. Along with GE, previous investors including Aleph 
VC, Annox Capital, Gold Lion Holdings Limited, ICV, Master 
(HK) Toys, MSR Capital, OurCrowd, Sadara Ventures, and 
others participated.
 
Freightos is a cloud-based repository where new prices and 
details are uploaded to help their clients sort through large 
quantities of data more efficiently, helping them provide 
clients with instant quotes. They launched their product 
in July 2016 and have over 1,000 global logistics providers 
around the world working on their marketplace platform.
 
Fornova, which developed a way to collect competitive 
data in the online tourism market, completed a $17M 
financing round led by Deutsche Telekom Capital Partners 
with participation from JAL Ventures and Waypoint Capital.

 
The company's technology is patent-protected in the 
field of big data, which enables scanning, collecting, and 
analyzing billions of records from online travel sites (such 
as Trivago, TripAdvisor, and Expedia). Among other facets, 
the startup offers a system for collecting marketing and 
business intelligence, which helps hotels retrieve and 
analyze all the information on the web to understand how 
their hotels are presented, ranked, and priced on various 
platforms and in relation to competitors anywhere in the 
world and from any interface. In addition, Fornova offers 
visualization tools that translate the information collected 
into recommendations and actions that directly affect the 
occupancy, sales, and profit of the hotel.
 
Taranis, which uses aerial photography, big data, and 
analytics to help farmers prevent crop diseases and 
increase profits, announced the completion of a second 
financing round of $7.5M in May. The global agricultural 
industry is losing about $300 billion a year because of 
various diseases and pests. Today's treatment methods, 
which mainly involve spraying and using various chemicals, 
are ineffective and only make the pests more resistant.
The Israeli company warns farmers about the earliest signs 
of tumor diseases using big data analysis, high-resolution 
photographs, and advanced models of weather. Their 
system already covers millions of acres of agricultural crops 
around the world.
 
Gaming company Playtika acquired Aditor, an analytical 
mobile advertising platform, for $10M in February. Aditor 
is a mobile ad tech company that offers multi-level data 
analysis and precision-targeted campaign management. 

The Aditor PredictAI precision-targeting technology 
constantly analyzes user behavior on a global scale and 
optimizes campaigns to several conversion points in all 
targeted sectors. The Aditor PredictAI product allows 
customers to manage exposure on social networks like 
Facebook, Twitter, LinkedIn, Instagram, and YouTube.
 
Another company that uses big data in the adtech sector 
is MentAd, which was sold to SocialCode in January for 
an undisclosed sum. MentAd aims to predict smarter 
marketing campaigns from the get-go and has raised 
$5.9M since its inception. 
 
Their technology focuses on two main areas. The first step 
is to take transactional data from their clients and feed 
it into the system. By taking a ‘Your next customer will 
be similar to your last’ approach, MentAd believes that 
they can better target new potential buyers by building 
profiles of existing customers based on demographic, 
psychographic, and geographic data. On a deeper level, 
by analyzing conversion rates and customer value, the 
platform can deliver higher ROI opportunities for the client. 
The second part seeks out opportunities automatically 
across various ad platforms such as Google, Facebook, and 
others to find the optimal campaigns to maximize ROI. 

Number, sum of investments 
and average investment 
in big data and analytics  
companies [H1 2016-H1 2017]

Number of big data investments [units]

Number of analytics investments [units]

Sum of big data investments [$MM]

Sum of analytics investments [$MM]

H1 2016 H2 2016 H1 2017
13 12 25

Average sum of 
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22
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25
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Cyber security
Cyber security startups raised $434M in 28 rounds in H1 
2017. This is a 25% increase in the sum of investments, 
but the number of rounds remained similar. The average 
round rose 7% to $15.5M. 

There are new kinds of cyber security challenges for 
organizations and individuals nowadays: the difficulty of 
hiring experienced cyber security personnel, the constant 
spike in the sophistication of hackers and attacks, the rising 
tide of ransomware and of course new platforms that need 
to be protected, such as the connected car, IoT devices, 
and “smart” industrial machines. Even though it seems 
this sector was a saturated and overhyped market, the 
constantly improving threats cause investors to continue to 
throw their money at this sector. 
 
Another reason investors continue to pay so much 
attention to this sector is the fact that there are still 
frequent and profitable M&As in it. Just in the first six 
months of this year, there were four cyber security exits 
that garnered the remarkable amount of $272M. This 
represents a 160% rise in the sum of M&As and is a 
testament to the strength of this sector in Israel.
 
Cybereason managed to raise the biggest cyber security 
round yet. The $100M Series B was led by Japanese 
technology giant SoftBank, which had also invested in the 
company’s previous round. Cybereason has raised $190M 
in total so far. The company will use this new capital to 
continue recruiting employees in marketing and sales and 
invest in research and development.
 
Cybereason has created an active security platform 
for organizations that enables them to continuously 
monitor the various systems in the organization in 
order to detect various cyber activities, long before they 

happen. The platform combines a sophisticated machine 
learning engine with a big data analysis engine to look for 
signatures and traces that reveal various malicious actions, 
such as a strange sequence of software installation on 
multiple computers on the same network or an action 
that does not fit the user profile. After identifying the 
operation, the system will alert one of the information 
security personnel employed by the company and present 
a detailed visual report explaining exactly what happened 
in the background, along with potential offers to continue 
the operation in order to eliminate the breach as soon as 
possible.
 
Cybereason's unique technology enables data collection 
and data processing at up to eight million events per 
second to identify and expose the key components of the 
attack. The system enables organizations to significantly 
reduce the response time required to detect cyber attacks 
based on identifying known and unknown malicious 
activities.
 
While its purpose might sound similar to other Israeli cyber 
security startups, Cybereason innovates in its usability, 
visually appealing layout and ability to determine the exact 
timeline of an attacker, including how much information 
they were able to extract at any moment they infiltrated a 
system.
 
The malware and endpoint protection markets are also 
heating up as companies look to dump old school antivirus 
software. A testament to that is SentinelOne's $70M 
Series C, which we mentioned in a previous section.
 
Transmit Security raised a $40M venture round from its 
founders (in our report we have decided to treat it like 
a Series A). The company operated under the radar and 
had emerged from stealth when it announced the round. 
Transmit Security wants to help developers assimilate 
biometric authentication in applications in an easier 
manner.
 
By 2020, biometric authentication is expected to become 
the main way for media, health, financial, and retail 
companies to authenticate their customers. This prediction 
is not surprising given that passwords are known to be 
the weakest link in application security. While biometric 
techniques for identification are often touted as the 
ideal solution, it is a very expensive method that takes 
a lot of time. Transmit Security wants to simplify the 
process, allowing each application to be authentically 
authenticated — such as face recognition, voice recognition 
or fingerprinting — using simple APIs and a rule engine.
 
In May, Wandera announced the completion of its 
third financing round, raising $27.5M and with Sapphire 
Ventures as its lead investor. In addition, Bessemer Venture 

Partners and 83North participated in the round. So far, the 
company has raised $50M. 
 
The company's product offers a security solution that 
protects smartphones connected to the corporate network. 
Wandera will use this new capital to expand its global reach 
and continue to develop gateway technology, such as its 
analytical engine MIRIAM: it is designed to identify zero 
day attacks and present analytical insights using machine 
learning techniques.
 
Wandera provides companies and organizations with a 
secure platform for mobile devices to protect information 
and combat cyber crime. Another advantage of their 
platform is that it optimizes information and insights in 
real time, allowing more accurate control over the use of 
content.
 
Demisto completed a $20M Series B led by ClearSky, with 
participation from Accel, Slack, and existing investors. 
The company helps organizations cope with cyber attacks 
more efficiently and quickly. To do this, they developed a 
fast and automatic system that serves as a platform for 
managing the event, planning to deal with it, and deploying 
protection products. 
 
Demisto doesn’t protect just one attack vector. It is a 
complete platform that performs an all-in-one security 
upgrade to ensure a smart and quick response to attacks. 
Also, the platform streamlines the work of security 
experts in the organization, who are collapsing under the 
increasing number of events.
 

Some of the biggest acquisitions of H1 2017 were in the 
cyber security sector. As we mentioned earlier, LightCyber 
was acquired by Palo Alto Networks for $130M and 
Hexadite was bought by Microsoft for $100M.
 
Two other prominent acquisitions occurred in the last six 
months: NextNine and Seculert.
 
NextNine, which provides ICS/SCADA cyber security 
management solutions, was acquired by Honeywell in June 
for an undisclosed sum. Investors in the company include 
Morgan Stanley, Infinity Equity, Motorola Solutions Venture 
Capital, Ascend Technology Ventures, Redwood Venture 
Partners, and Yozma Group. NextNine is a leader in 
operational technology (OT) security management software 
for industrial and critical infrastructure, markets that are 
vulnerable to cyber security attacks and are underserved 
by conventional enterprise IT solutions. The company 
raised $39.5M since it launched.
 
Seculert was acquired by Radware in January for an 
undisclosed sum. Since its inception, it raised $15.85M 
from Norwest Venture Partners, Sequoia Capital, and YL 
Ventures. Seculert develops a cloud-based security solution 
(security-as-a-service). With Seculert’s service, which does 
not require the installation of any software or hardware, 
organizations can identify threats and attacks that may 
affect their internal network. Their solution is able to 
fight effectively against various pests and threats, using 
cloud technology, crowd wisdom, and big data analytics 
collected from users to identify and block various threats 
quickly, even before they harm an organization or sensitive 
information. Seculert's technology will enable Radware 
to integrate artificial intelligence and automated threat 
analysis into its products.
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Transportation and 
autonomous vehicles
The automotive industry is facing serious change due to 
various startup innovations, including the transition to 
smart car systems, ADAS (auxiliary driver systems) and, of 
course, autonomous vehicles. 
 
Mobileye’s success and its staggering acquisition have 
helped mark Israel as a destination for automotive 
innovation. This has encouraged more transportation 
entrepreneurs to launch related businesses and investors 
to support these ventures and larger R&D centers. For 
example, car manufacturers such as GM and Daimler 
started to see Israel’s potential, and established dedicated 
R&D centers for autonomous, electric, and connected 
vehicle technologies in Israel. This is aided by Israeli 
government support and resources allocated to turn Israel 
into a global leader in the “smart car” industry.
 
While this is a hot sector, H1 2017 showed a significant 
decrease in both the number and amount of money raised 
by Israeli transportation startups in comparison to H2 
2016. There were 11 funding rounds that raised $111M. 
While the number of rounds in this sector has remained 
relatively the same since H1 2016, the sum of money has 
increased since then. 
 
The current decrease might be due to investors' caution. 
This hyped market is very exciting but it will take several 
more years till we see some of the visions of this sector 
materialize. In other words, it will take a while until 
autonomous vehicles become mass produced and until 
startups in this sector gain serious business success, which 
depends on a thriving and expanding market.
 

Only one startup, Juno, was acquired for $200M during this 
time period. With global interest in Israel's capabilities in 
this field, we believe the sector will perform better in the 
next half of 2017.

Karamba Security, which provides autonomous cyber 
security for connected vehicles, raised a $12M Series 
B In May. The round was led by existing investors YL 
Ventures and Fontinalis Partners with the participation of 
GlenRock Israel and four new strategic investors: Paladin 
Capital Group, Liberty Mutual Strategic Ventures, Presidio 
Ventures, and Asgent. Together with the last round, the 
startup raised $17 million in just one year.
 
As cars become more connected with systems like GPS, 
multimedia, telecommunications, and others, they are 
increasingly vulnerable to hackers. To combat this, 
Karamba has developed software that enables vehicle 
manufacturers to prevent hackers from penetrating the 
vehicle's internal network. Karamba's security system 
protects against cyber attacks in a proactive approach 
without false alarms or the need for network connectivity, 
ensuring that hackers’ potential damage to vehicle 
performance is negligible.

Karamba protects the electronic control unit (ECU) that 
controls the features of a car. Karamba identifies which 
ECUs are externally connected and therefore vulnerable 
to hackers, and offers car manufacturers an OS agnostic 
turnkey software solution to harden the points of entry 
selectively. Karamba’s strategic position on the connected 
ECUs allows them to provide early detection before the 
malware can be deployed. If hackers start attacking the 
system, they will likely run some low-level attacks to check 
for vulnerabilities that their software can pick up on and 
send out an alert.

Less than half a year after the previous round, otonomo 
raised $25M in April to help autonomous and connected 
cars share data. Since its inception, the company has raised 
$40M. The startup has developed technology that collects 
data from smart cars and transfers them to external 
companies for the purpose of offering services. Its vision 
is for a vast software as a service (SaaS) platform for the 
Connected Car 2.0 ecosystem accessible to manufacturers, 
insurers, retailers, and other entities. The company's 
system can collect and transmit hundreds of parameters 
of the vehicle, including speed data, location, acceleration, 
brake, turn speed, malfunctions, fuel level, mileage, and 
more. In addition to transferring raw data, the system can 
provide insights from the information collected. 
 
By 2020, there are expected to be 250 million smart cars 
on the road worldwide, and the market will be worth nearly 
$47B. This will entail new combinations of companies 
and practices, from manufacturing to marketing, to meet 
demand. 

 
otonomo, like other Israeli companies developing new 
tools and business models for smart car markets, may not 
have a large domestic automotive industry like firms in 
Japan, Europe, or the US do. However, it has successfully 
expanded into foreign partnerships with big name 
companies. In 2016, otonomo joined the Startup Autobahn 
project’s accelerator training program on “the future of 
mobility” led by Daimler AG and a consortium of German 
research institutions.
 
Autotalks, a provider of vehicle-to-vehicle (V2V) 
communication tools, bagged a $40M Series D funding 
round in March. Their main physical product is an 
eponymously branded chipset that is built into vehicle 
models. They released a 2nd generation of the chipset 
in 2016, which was timely considering the explosion in 
connected cars and self-driving vehicles’ dominance in the 
media. Autotalks is a major global industry player along 
with other software companies like Qualcomm and Denso.
 
They grabbed cash from Samsung Catalyst Fund, which 
is intensely focused on new car technologies and Mirai 
Creation, Toyota's investment arm, managed by SPARX 
Group. Alongside newcomer funders Fraser McCombs 
Venture and Vintage Investment Partners, the following 
Israeli high rollers became repeat investors in Autotalks: 
Magma Venture Capital, Gemini Israel Fund, Amiti Fund, 
Mitsui & Co. Global Investment, Liberty Media’s Liberty 
Israel Venture Fund, and Delek Motors.

 
The vehicle-to-vehicle (V2V) communication market size 
was estimated at over $15B in 2015 and is likely to witness 
gains at an estimated CAGR of more than 5% through 2023.
 
Other smaller rounds worth mentioning are those of 
Arbe Robotics and Cognata. Arbe Robotics developed a 
dedicated radar for autonomous vehicles that can detect 
obstacles up to 300 meters away. In addition, the company 
has developed a system based on the same technology to 
prevent drone collision. Their $2.5M seed round was led by 
Taya Ventures, Canaan Partners, and iAngels. 
 
Cognata raised $5M from Emerge Innovation Capital, 
Airbus Ventures and Maniv Mobility. Although giant car 
and technology companies invest billions of dollars in the 
research and development of an autonomous vehicle, it 
takes a long time to achieve the accuracy of human driving. 
In other words, autonomous cars will have to travel about 
16 billion kilometers before reaching this point. Cognata 
is developing a simulation system for autonomous driving 
to help these companies significantly shorten their testing 
and development times. 
 
While we have seen a lot of funding activity in this sector, 
there was only one exit during the last six months: that of 
Juno. It was a remarkable exit of $200M and the acquirer is 
Israeli as well, Gett. However, it will take more time before 
the technologies in the field make significant progress and 
justify an acquisition. Autonomous vehicles are expected to 
reach mass production only by 2020-2021.
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Fintech 
The fintech sector in Israel has been blooming for several years. What started out as a 90 startup 
sector grew to more than 500 fintech startups, which have collectively raised at least $650M to 
date. There are several key reasons for this success: the willingness of large financial institutions to 
let Israeli fintech beta test products, support from dedicated accelerators and hubs, and a strong 
community. For instance, Bank Leumi and Bank Hapoalim, two of Israel’s biggest banks, have teamed 
up with startup funds Elevator and Microsoft Ventures to test new and interesting products.
 

However, the Israeli fintech sector showed a drastic 
decline in H1 2017. Specifically, there was a 35% decline 
in the number of funding rounds and a 62% decline in the 
amount of capital raised. It is possible this is due to market 
saturation. Investors have already seen a lot of fintech 
startups and experienced disappointments, so they are no 
longer in a hurry to spend money on this domain. Fintech 
startups today need sharp ideas and to demonstrate 
precise execution in order to receive capital. Because of 
this, we are seeing fewer new startups and less funding.

One of Israel’s hottest fintech segments is insurtech. 
Israel made news in this sector when Lemonade and 
Next Insurance raised impressive seed rounds ($13M 
each). In 2016, there were 364 insurtech startups globally 
trying to disrupt the $4.8T insurance industry, which 
hasn’t changed much in the last hundred years. To do so, 
insurtech startups raised $1.8B across 179 deals in 2016. 
In Israel, the investment activity in 2016 was much more 
modest: there were nine funding rounds in 2016, with a 
total of $74M raised. But the Israeli insurtech ecosystem is 
gaining serious momentum, aided by events such as the 
opening of Israel’s first insurtech startup competition and a 
dedicated incubator.
 
So far in 2017, we’ve seen a few notable insurtech funding 
rounds that promise a stronger year for this segment.
 
Next Insurance pulled in a $35M Series A to challenge the 
small business insurance market. The company is tackling 
the pain point of buying small business insurance, which 
is still quite difficult. Next Insurance offers dedicated 
products and customized access for each field and uses 
big data analytics to understand its customers' behavior in 
depth in order to identify the best policy for each customer. 
The May round began with $29M, and was led by insurance 
giant Munich Re with the participation of Nationwide 
and Markel Corporation. A month later, the company 
announced that American Express Ventures joined the 
round and added $6M to it, making it one of the biggest 
Israeli Series As in recent years.
 
The strength of the Israeli insurtech sector is further 
demonstrated by the additional financing that Lemonade, 
a digital AI-driven insurance provider, received from Allianz 
in April. Though the sum was undisclosed, the company 
has reportedly raised at least $50 million since its founding 
in 2015. Both companies are led by veteran entrepreneurs 
with proven track records, and this is likely why investors 
rely on them to navigate the cumbersome and bureaucratic 
insurance industry.
 
Another company in the insurance industry, Earnix, raised 
a $13.5M Series C. The startup has developed software 
aimed at allowing financial institutions, such as insurance 
companies and banks, to make smarter pricing decisions 

based on big data. For this purpose, the company relies on 
advanced calculation and forecasting models of risk and 
demand, together with connectivity to the organization's 
information systems in real time.

Taking part in the round were previous investors Jerusalem 
Venture Partners (JVP) and Vintage Investment Partners, 
who were joined by newcomer Israel Growth Partners 
(IGP). 
 
Looking to the near future, we may see Earnix direct more 
of their efforts towards the insurance market. The up-and-
coming autonomous car movement may also change the 
current risk assessments and liability models.
 
The fintech sector offers technological innovations in 
other segments as well. VATBox raised a $24M Series B 
in February from Viola Private Equity and Target Global. 
It helps companies reclaim international taxes, putting 
more cash in their clients’ pockets. Their software is cloud 
based and helps users calculate how much of a refund 
they are entitled to based on their expenses. VATBox works 
by drawing on internal customer data such as their ERP 
(enterprise resource planning) and expense systems, as 
well as external sources like merchant records to collect 
all relevant information in real time. Among its clients are 
Fortune 500 companies such as Amazon, Dell, Nike, 3M, 
Danone and Eli Lily.
 
Israeli-American CrediFi completed a $13M Series B 
financing round from new investors. The lead comes 
from Liberty Interactive’s Liberty Israel Venture Fund, with 
more cash coming from 31 VENTURES Global Innovation 
Fund, Battery Ventures, Carmel Ventures, OurCrowd, 
and Stax. CrediFi is one of several analytics providers 
in the commercial real estate (CRE) market. Intel on the 
commercial real estate market is a lucrative $15T business. 
CrediFi provides data on loans, property, financing deals, 
benchmarks, and post-deal asset monitoring.
 
There was only two M&As in the last half year. The first 
was Finupp’s acquisition by iGroup for $1.3M. Finupp 
allows employees to check whether they deserve tax 
rebates. Due to the bureaucratic difficulty in obtaining 
tax returns, the tax authority owes billions of shekels to 
employees. With the Finupp product, users can check 
whether they are eligible for a return from income tax. 
The second M&A in fintech was that of Anyoption, which 
was acquired by Invest.com for an undisclosed sum.  
Anyoption is a prominent binary option trading broker. 
Anyoption’s advanced trading platform for binary options 
allows customers to trade and profit from the fluctuations 
in financial markets, whether positive or negative. In 
comparison, in H2 2016 there was only one fintech M&A, 
but it garnered $10M.
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Life sciences
This sector includes segments such as medical devices, 
biotechnology, pharmaceuticals, and digital health. As such, 
it is bigger and broader than other sectors covered in this 
report. This is done to show the general growth of this 
sector, which struggled to get financing in the past.
Israeli life sciences startups raised $473M in 37 rounds in 
H1 2017. In 2016, life sciences startups raised $453M in 61 
rounds. The average sum of a round in H1 2017 was $13M, 
a little less than that of H1 2016 and H2 2016 combined. 
Medical devices and pharmaceuticals were the most 
prominent segments of this sector.
 
Though there was a decline in the number of funding rounds 
and M&As in the life sciences sector (except for medical 
devices), the sum of these rounds grew tremendously. 
Similar to the rest of the world, this Israeli sector entices VCs, 
corporations, and government organizations. 
  
Cnoga Medical raised a striking $50M from Chinese 
company BOE for 23% of the company's shares. This puts 
Cnoga’s valuation at $217M. BOE is a Chinese laboratory 
equipment company that wants to become a leader in 
the medtech sector. Cnoga develops and manufactures 
noninvasive, pain-free medical devices for personal use 
and remote medical care. Users can measure and collect 
health-related data, make sense of it, manage it, and use it to 
improve their health. 

OrCam Technologies, which was launched by Mobileye’s 
founders, completed a $41M financing round in preparation 
for its expected IPO next year. The company is now worth 
$600M. OrCam’s MyEye system conveys visual information 
through a smart little camera mounted on the user's 
eyeglass frame and is attached to a tiny, pocket-sized 
computer. With computer vision and machine learning 
technologies, the system immediately reads any printed 

text from any surface, including newspapers, books, 
computers, smartphone screens, restaurant menus, labels 
on supermarket products, and street signs. In addition, 
the system can also identify faces and products such as 
banknotes. Once identified, OrCam reads the text and 
visual information through a tiny speaker located near the 
ear. OrCam has raised $56M so far from several investors, 
including Intel Capital, BRM Group, and AVIV Venture 
Capital.
 
Pharma Two B raised a $30M Series C to help advance its 
Parkinson's treatment clinical trial. The company develops 
products in the therapeutic areas of Parkinson's disease 
and cancer. A Phase IIb study of the company's lead 
product, P2B001 for early stage Parkinson’s disease, was 
successfully completed, meeting all endpoints. The round 
was led by Israel Biotech Fund (IBF) with participation from 
US and Israeli biotechnology investors, such as aMoon, 
JK&B, Generali Financial Holdings FCP-FIS SF2, and JVC. 
 
Aspect Imaging, which builds a new generation of 
compact MRI and NMR systems, raised $30M from the 
company's existing investors, including Stewart Resnick 
of Wonderful Company and Eri Steimatzky, who recently 
invested in another Israeli company, Laminate Medical 
Technologies. There is a lot that can be done in terms 
of business for MRIs. They are an always in-demand 
service that sometimes keep patients waiting for months 
depending on their health plans. The market for MRI 
systems is already worth some $5.61B, but could go up to 
$7.19B by 2021. With the investment, the startup will be 
able to complete the development of its dedicated system 
for infertility and a new one for the treatment of early stage 
stroke.

Number, sum of investments and 
average investment in life sciences 
companies  
[H1 2016-H1 2017]

Number of investments [units]

Sum of investments [$MM]

473

37

247

32

206

29

H1 2016 H2 2016 H1 2017
7.0 8.0 13.0

Average sum of 
investments [$MM]

 
BiomX raised a $24M Series A to develop microbiome 
therapeutics. The capital will be used to advance 
the company's therapeutic pipeline and enhance its 
microbiome modulation platform technologies. The round 
was led by OrbiMed, Takeda Ventures, and Johnson & 
Johnson Development Corporation. Other investors in the 
round were SBI Japan-Israel Innovation Fund, Mirae Asset 
Venture Investment, and Seventure Partners.
 
The most prominent exit in the life sciences sector in H1 
2017 was that of Genesort. Acquired by AID Partners for 

$23M, the Israeli company creates personalized profiles for 
cancer patients to customize treatments according to their 
specific genetic mutations. The buyout will provide the 
Israeli company with resources and additional support to 
expand into Southeast Asia and other global markets. 
 
Other exits in this domain with undisclosed sums were 
that of Caesarea Medical Electronics, Talent Biotechs, and 
Lithotech Medical. UroGen Pharma also went public and 
raised $58.2M with a valuation of $150M.
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A note about 
other sectors

IoT, VR/AR and drones 
Some of the most promising sectors of the last few years 
continued to show significant declines and stagnation 
in H1 2017. There was a lot of hype around IoT, VR/AR 
and drones. The forecasts predicted that they would be 
very successful, that they would enter every home and 
become part of the mainstream. In reality, this seems far 
from the current situation and it shows in the number of 
investments and amount of capital they manage to raise.

Adtech
Adtech companies offer technology that helps produce 
more sophisticated, automated, and targeted ads. But 
these days, it seems this sector is stuck. It is much harder 
for adtech startups to get capital from investors. Even the 
more established companies feel pressure from investors 
to make a quick exit. As a result, we have also witnessed 
mass layoffs at adtech companies worldwide and in 
Israel. Just recently, we were informed that Outbrain, one 
of the world's largest adtech companies, fired 4% of its 
workforce. Other adtech companies such as AppNexus, 
Rubicon, and Adform took turns at laying off employees. 
The sector is going through consolidation, a changing of 
business priorities, and trying to reinvent itself. Like in the 
case of IoT, VR/AR and drones, the adtech sector has not 
met the high expectations that were placed on it. Investors 
anticipated big returns and rapid growth, but adtech 
companies have found it difficult to meet these promises.
 
During H1 2017, we hardly saw any adtech investments. 
However, there were eight M&As amounting to $31M. 
We believe that these M&As attest to the sector's past 
achievements which matured during this period. The lack 
of funding seems like a beginning of a problematic trend 
that could indicate that in a few years, there won’t be 
enough mature and successful companies to make an exit 
in this sector.

55

3

148

12

153

19

H1 2016 H2 2016 H1 2017
8.0 13.5 18.3

Average sum of 
investments [$MM]

Number, sum of investments and 
average investment in adtech 
companies [H1 2016-H1 2017]

Number of investments [units]

Sum of investments [$MM]
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Trends  
and 
Predictions

In the next six months, we expect to see another slight 
drop in the number of investments, but a significant rise 
in the amount of funding raised, in line with current and 
global trends.
 
Seed cycles will continue to be higher than in the past 
because investors understand how difficult it is to move 
from seed to Series A. In order for startups to survive this 
transitional period, they need more seed capital.
 
The “Series A Crunch” will make a comeback as Series A 
rounds will continue to decline, similar to the crisis we had 
three years ago. Unless we witness several new A round 
VCs join the game, even companies with good results will 
not be able to move to the next stage because of a lack 
of VC funding. As a result, we expect to see more pre-A 
rounds. 
 
We will continue to see mega-growth rounds of tens of 
millions of dollars. Therefore, we anticipate that in 2017, 
we will exceed the total funding that was raised in 2016. 

 
We expect the number of new startups to make a 
correction by the end of 2017 as new global players enter 
the ecosystem, whether they’re non-traditional investors or 
investors from Asia.
 
It is reasonable to assume that IPOs will continue their 
growth trend both in terms of the number of IPOs and 
also in terms of the amount raised and the valuations. We 
expect more and more Israeli startups to choose to issue 
on the local stock exchange as a result of improved terms 
and support.

Number of 
new startups 

[units]

Number of investments [units]
Sum of investments [$BB]

Sum of investments prediction
Number of investments prediction

Number and sum  
of investments  
[H2 2015 - H1 2017]

H2 2015 H1 2016 H2 2016

2.32

1.38

H1 2017 H2 2017 E

627

160

626

239

754

171

673 712

168 165

1.85

2.40

2.17
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1. Cryptocurrencies: 
Blockchain and Initial 
Coin Offerings (ICOs)
We have heard a lot about Blockchain technology in 
recent months and there is no doubt that this is one of the 
hottest trends in the world of finance and fintech. Experts 
believe that technology will enter our lives sooner than 
previously thought. One of the reasons for that is banks, 
which have begun to see the efficiency that this technology 
can bring to internal banking processes. Banks realized 
that if they do not lead this technological trend, they'll find 
themselves lagging behind while others put themselves at 
the forefront of this field. In terms of regulation, both in 
Israel and throughout the globe, countries have begun to 
move the wheels towards recognition of the technology's 
advantages. The most significant difficulty for countries is 
understanding the subject in depth.
 
In 2013, the value of all the bitcoins in the world passed the 
$1B mark. Although we didn’t include ICOs in this report's 
data calculations, it is a significant trend. Last month, the 
value of Bitcoin passed $40B and the aggregate market cap 
of the top 10 coins has passed the $100B mark. In addition 
to all the excitement about Bitcoin and Ethereum, we’re 
also witnessing the explosion of new Tokens and Initial 
Coin Offerings (ICOs). These tools are potentially disrupting 
VCs and other business models and in 2017, the amount 
of money blockchain entrepreneurs have raised through 
initial coin offerings (ICOs) is bigger than the amount raised 
through traditional venture capital investments.
 

Promising 
sectors
We identify the following sectors as those that are gaining serious 
momentum and buzz. More and more startups are entering these 
sectors and investors eagerly want to take a piece of the pie for 
themselves. By the end of 2017, we expect to see more Israeli 
startups in these fields and more money flowing there as well:
 

Agritech

Industrial 
IoT

Cryptocurrencies:  
Blockchain and Initial 

Coin Offerings (ICOs)

So far in 2017, blockchain entrepreneurs have raised over 
$600M through ICO offerings, a figure that now more 
than doubles the $300M raised through VC funding in this 
sector. If we break down the year into quarters, we see the 
biggest rise was in Q2, as entrepreneurs raised over $450M 
through ICOs, compared to just over $200M in traditional 
funding over the same period.
 
Many consider Israel to be one of the leading tech scenes 
in blockchain and cryptocurrency. We counted a little over 
40 bitcoin and blockchain startups operating in Israel as 
of June 2017, including exchanges, brokers, alt-coins, and 
other blockchain-based projects. Leading the pack VC-wise 
are colored coins startup Colu, which raised $12.5M and 
Simplex, which raised a little over $7M earlier this year.
Two other significant companies in the space are 
Matchpool, which raised over $5M in a relatively small ICO 
earlier this year and the latest Israeli success, the Bancor 
token project. Bancor just raised about $150M in an initial 
coin offering in June 2017, making it the largest and fastest 
ICO in the blockchain industry to date.
 
Bancor enables the creation of "smart tokens," which can 
hold one or more tokens or digital currencies in reserve. 
It also allows any party to instantly purchase or liquidate 
them directly via smart contract, without any counter party 
and without relying on exchanges.
 

Cyber IoT
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2. Industrial IoT
The manufacturing industry in Western 
countries has experienced significant declines 
in recent decades, among other things because 
of high workforce costs in comparison to 
developing countries and because of the 
difficulty in maintaining an attractive price for 
the customer while maintaining the quality of 
the final product. For a few years, we have seen 
significant progress towards the next industrial 
revolution, a revolution that could move the whole 
manufacturing industry forward, while increasing 
the competitiveness, the national product, and 
raising the productivity of the countries that adopt 
it. The technology is made possible by connecting 
industrial and infrastructure systems that until 
now have been "stupid" to a more connected 
and advanced world that will enable a wide 
range of functions that have been performed 
in an unfavorable manner to date. In the past 
six months, many companies have entered this 
sector, and whether they’re working on factory 
automation, drones, quality control, production 
lines diagnostics & treatment or logistics, we 
expect the trend to continue, with more significant 
rounds of fundraising going on.
 
As in other fields, Israel is also trying to position 
itself as a global knowledge base in the field 
through the development of new technologies 
and the adaptation of advanced and breakthrough 
technology systems to existing and new 
production lines. Just in the last six months, we 
have seen a few financing rounds by promising 
startups in this sector. Augury completed a $17M 
Series B to continue developing its AI-based 
diagnosis and prediction of machine malfunctions. 
Tulip Interfaces raised a $13M Series A to continue 
developing its industrial IoT platform that provides 
advanced analytical processes.
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3.Cyber IoT
The growing trend of purchasing and developing 
smart products (from autonomous cars, smart 
assistants, etc.) exposes the negative potential of 
exploiting component and code vulnerabilities 
of various products in the field. The world is 
moving in a new direction. Many of the products 
purchased in the next few years will come with 
physical components and computerized systems 
that will connect to the internet and other 
networks. This is a multibillion-dollar market.
 
Along with this trend, the security problem 
familiar to us from the past of connecting physical 
components to the internet will increase. The 
problem becomes even greater when many of the 
products currently available to home users are 
produced without any security mechanism.
 
The large number of cyber attacks and the 
growing understanding of the dangers inherent 
in the field, greatly strengthens cyber companies 
that deal with this subsector. The security 
problem is particularly acute in the world of 
autonomous cars, where there is a high risk of 
hackers attacking an autonomous vehicle. This 
is in addition to the vast world of IoT consumer 
products. In H1 2017, Israeli Armis Security, 
which provides continuous visibility and control 
for wireless communications, devices, and data, 
raised a $17M Series A.
 

4. Agritech
 
In recent years, we have witnessed an increasing
interest in the agritech sector due to population 
growth and dwindling resources. The ability to
collect data in real time, analyze it quickly, and
gain insights into how to handle crops and fields
means significant savings, more accurate decision
making, and better products. Investors are still
wary of investing in this lesser-known area, but
they see it as having great potential and are
beginning to put their trust in it.

Israel has always been considered a global
leader in the field of agriculture and investors
and corporations flock to Israel to meet new
entrepreneurs in the sector and to hear about
their new inventions. Taranis for instance, which
uses aerial photography, big data, and analytics to
help farmers prevent crop diseases and increase
profits, completed a $7.5M Series B in H1 2017.
Although the number of investments in Israel
isn’t as big as that of the other sectors we’ve
mentioned in this section, it is beginning to receive
more substantial capital. We expect this trend to
become even stronger.


